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To the press and whom it may concern
February 21, 2023

The Investment Trusts Association, Japan

[2022 Survey on NISA, iDeCo and Other Plans]
The recognition rate of NISA and Tsumitate NISA (installment NISA)

exceeds 70%.
Promotion of utilization of each asset building scheme is an issue.

The Investment Trusts Association, Japan (2-1, Nihonbashi-kabutocho, Chuo-ku, Tokyo;
Chairperson: Hiroshi Matsutani) conducted a survey of 20,000 male and female respondents
aged 20 to 79 across Japan about utilization, awareness, etc. of preferential tax programs
such ass NISA and iDeCo as well as ETFs and J-REITs.

General overview of survey results

[Recognition and usage of NISA and Tsumitate NISA (installment NISA)]

● The recognition rate is 81.5% (previous year: 79.6%) for NISA and 75.2% (previous 
year: 71.2%) for Tsumitate NISA (installment NISA), showing a continued rising trend.
However, respondents giving “Know both the name and the scheme” constitute 32.0%
for NISA and 28.6% for Tsumitate NISA. Therefore, it is an issue to publicize details of
the schemes. (Page 10 of the report)

● Of respondents who recognize each scheme, those who currently hold financial 
products account for 17.1% for NISA and 13.8% for Tsumitate NISA. Efforts for leading
to investment behavior remain a challenge. (Page 11 of the report)

● Of respondents who recognize each scheme, many of young people who have not 
opened an account gave “Lack of money for investments” and “Lack of knowledge on
investments/It seems difficult without knowledge” as reasons, whereas many of elder
people gave “Lack of interest in investments themselves.” (Pages 58 and 71 of the
report)

[Status of recognition and products held of iDeCo (Individual-type defined
contribution pension plan)]
● Although the recognition rate of iDeCo was 66.4%, exceeding the majority, respondents 

giving “Know both the name and the scheme” accounted for 20.3%. It is an issue to
publicize details of the scheme. By occupation, respondents who are public employees
giving “Know both the name and the scheme” constituted a high percentage at 40.6%.
(Pages 14 and 98 of the report)

● While the rate of opening accounts for iDeCo (currently paying contributions) was 
11.7%, by occupation, the percentage of “Public employee” was relatively high at
32.8%. (Page 99 of the report)

[Attitudes toward J-REITs]

● While the rate of intention to purchase (including intention to continue to hold) J-REITs 
for the future was 11.2%, this rate was nearly 70% among those who currently hold J-
REITs, so the satisfaction level is high among those who hold J-REITs. (Pages 48 and
49 of the report)

● Among those who currently hold J-REITs, responses of “Can make real estate 
investments even with small amounts,” “Can expect relatively high yields,” “Can
diversify investments into multiple properties” and “Most of investment earnings are
distributed” given as appeal points of J-REITs each exceeded 30%. (Pages 45 and 46
of the report)
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Main characteristics of survey results

As main characteristics of results of this survey, there are the following three points.

(i) The recognition rate of NISA and Tsumitate NISA (installment NISA) is high
at 70%. Efforts to publicize the schemes and increasing users are a
challenge. Further penetration among young people is important.

(ii) The percentage of holding iDeCo financial products is high at 32.8% among
public employees. It is necessary to publicize the scheme to self-employed
individuals and small- to medium-sized businesses which cannot use
corporate-type DC.

(iii) Approx. 70% of those who currently hold J-REITs have an intention to
purchase/continue to hold in the future. Efforts to communicate appeal
points of J-REITs to those who do not hold J-REIT are important.

(ⅰ) The recognition rate of NISA and Tsumitate NISA (installment NISA) is high at 70%.

Efforts to publicize the schemes and increasing users are a challenge.
Further penetration among young people is important.

The recognition rate reached 81.5% for NISA and 75.2% for Tsumitate NISA, remaining at
a high level, following the previous fiscal year. On the other hand, the percentage of those
who currently hold financial products was 17.1% for NISA and 13.8% for Tsumitate NISA.

Increasing users of NISA scheme in the future is a big challenge, but the ratio of those
who currently hold financial products under Tsumitate NISA (utilization ratio) is on an upward
trend, following the previous fiscal year. Among others, the ratio of utilizing Tsumitate NISA
has risen among young people in their 20s and 30s in recent years. In order to accelerate
the spread of NISA scheme, it is particularly important to encourage young people to use the
scheme.

As reasons for not opening an account for Tsumitate NISA, many people in their 20s and
30s gave “Lack of knowledge on investments/It seems difficult without knowledge.” Young
people’s lack of knowledge about investments is considered to be a hurdle for the utilization
of the scheme.

The recognition rate of NISA and Tsumitate NISA (installment NISA)
(Target: based on all respondents/Q14 (1), Q14 (2)/pages 51 and 65 of the report)

n= (%)

NISA 2022年 (20000) 81.5

NISA 2021年 (20000) 79.6

つみたてNISA

2022年
(20000) 75.2

2021年
(20000) 71.2

認知計

32.0

32.3

28.6

27.7

49.6

47.3

46.6

43.4

18.5

20.4

24.8

28.8

名前も制度の内容も知っている 名前は知っているが、制度の内容はよく分からない 知らないKnow both the name and the scheme Know the name but don’t know exactly details of the scheme Don’t know
“Recognition”

total

2022NISA

2021

2022

2021

Tsumitate NISA
(installment
NISA)
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Ratio of currently holding financial products under NISA and Tsumitate NISA
(Target for NISA: those who recognize NISA scheme/Q15_1 (1)/page 52 of the report)

(Target for Tsumitate NISA: those who recognize Tsumitate NISA scheme/Q15_1 (2)/page 66 of the report)

Reasons for not opening an account for Tsumitate NISA
(Target: those who recognize Tsumitate NISA and have not opened an account/Q20 (2)/page 71 of the report)

【ベース︓各制度の認知者】

n= (%)

NISA 2022年 (16303)

NISA 2021年 (15923)

つみたてNISA 2022年 (15044)

つみたてNISA 2021年 (14232)

17.1

18.3

13.8

13.5

2.0

2.4

0.6

0.5

2.4

2.9

1.2

1.3

3.1

2.8

1.6

1.6

1.9

2.0

1.0

1.3

73.5

71.6

81.8

81.8

口座を開設して、

現在も⾦融商品を

保有している

⼝座を開設し⾦融商品を

購入したが、現在は売却し

保有していない

口座を開設したが、

まだ⾦融商品を

購入したことはない

過去に口座を開設し

⾦融商品を保有していたが、

現在は口座を閉じている

過去に口座を開設したが、

⾦融商品を保有すること

なく口座を閉じた

今までに口座を

開設したことはない

n= (%)

20代 2022年 (1895)

20代 2021年 (1852)

20代 2020年 (1627)

30代 2022年 (2350)

30代 2021年 (2402)

30代 2020年 (2193)

22.7

20.5

16.0

25.1

22.0

17.7

1.5

1.4

4.9

0.9

0.4

2.0

2.7

2.5

5.7

1.7

2.2

4.7

3.4

3.5

1.6

2.0

1.8

0.9

1.6

2.1

1.2

1.1

1.6

0.9

68.1

70.1

70.7

69.0

72.0

73.9

口座を開設して、

現在も⾦融商品を

保有している

⼝座を開設し⾦融商品を

購入したが、現在は売却し

保有していない

口座を開設したが、

まだ⾦融商品を

購入したことはない

過去に口座を開設し

⾦融商品を保有していたが、

現在は口座を閉じている

過去に口座を開設したが、

⾦融商品を保有すること

なく口座を閉じた

今までに口座を

開設したことはない

つ

み

た
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N
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A

n=

投資に

回す

お⾦が

ないから

投資の

知識が

ないから

／知識

がないと

難しそう

だから

投資自体

に関心が

ないから

どの商品

を購入

してよいか

わから

ないから

口座開設

の申込

手続きが

煩雑で

面倒

だから

制度の

内容を

知らない

から

年間の

非課税

投資

限度額

(120

万円)が

小さい

から

経済状況

など、商品

購入や口

座開設のﾀ

ｲﾐﾝｸﾞを⾒

定めている

から

非課税

期間が

短いから

株式や

投資信託

以外の

商品

(国債

など)が

購入でき

ないから

親族や知

人、友人

から投資

について

良い話を

聞かない

から

既に

十分な

資産

があり、

投資は

必要

ないから

その他 特に

理由は

ない

TOTAL (12300) 16.6 13.1 11.9 11.2 10.1 9.0 5.6 2.8 2.5 1.6 1.4 1.1 2.2 43.7

20代 (1290) 20.0 22.0 9.6 17.4 16.4 12.1 4.8 5.5 3.0 2.6 2.9 1.8 1.6 35.0

30代 (1621) 19.1 18.4 8.2 15.7 13.3 11.8 6.4 4.6 2.0 2.0 0.9 1.0 2.0 38.5

(%)

[Basis: those who recognize each scheme]

Opened an account,
but have not
purchased any
financial product yet

Opened an account and
currently hold financial
products

Opened an account
and purchased
financial products,
but now sold them
and don’t hold them
anymore

Previously opened an account
and held financial products,
but now closed it

Previously opened an
account, but closed it without
holding any financial
products

Never opened an
account

2022NISA

2021

(installment NISA)

2022

2021

Tsumitate NISA

Opened an account
and currently hold
financial products

Opened an account and
purchased financial products,
but now sold them and don’t
hold them anymore

Opened an account,
but have not
purchased any
financial product yet

Previously opened an account
and held financial products,
but now closed it

Previously opened an
account, but closed it without
holding any financial
products

Never opened an
account

T
s
u
m

it
a
te

N
IS

A
(i

n
st

a
llm

e
n

t
N

IS
A

)

20s

30s

2022

2021

2020

2022

2021

2020

L
a
c
k

o
f

m
o
n
e
y

fo
r

in
v
e
s
tm

e
n
ts

L
a
c
k

o
f

k
n
o
w

le
d
g
e

o
n

in
v
e
s
tm

e
n
ts

/I
t
se

e
m

s
d
iff

ic
u
lt

w
ith

o
u
t

kn
o
w

le
d
g
e

L
a
c
k

o
f

in
te

re
s
t
in

in
v
e
s
tm

e
n
ts

th
e
m

s
e
lv

e
s

N
o
t

su
re

w
h
ic

h
p
ro

d
u
c
t
I

s
h
o
u
ld

p
u
rc

h
a
s
e

C
u
m

b
e
rs

o
m

e
a
n
d

c
o
m

p
lic

a
te

d
p
ro

ce
d
u
re

s
fo

r
a
c
co

u
n
t

a
p
p
lic

a
ti
o
n

D
o
n
’t

k
n
o
w

d
e
ta

ils
o
f

th
e

s
c
h
e
m

e
s

A
n
n
u
a
l
m

a
x
im

u
m

a
m

o
u
n
t

o
f

n
o
n
-t

a
x
a
b
le

in
v
e
s
tm

e
n
t

(¥
1
.2

m
ill

io
n
)

b
e
in

g
sm

a
ll

G
a
u
g
in

g
th

e
tim

in
g

fo
r

p
u
rc

h
a
si

ng
p
ro

d
u
ct

s
a
n
d

o
p
e
n
in

g
a
n

a
cc

o
u
n
tb

a
se

d
o
n

e
co

n
o
m

ic
co

n
d
iti

o
n
s,

e
tc

.

S
h
o
rt

ta
x
-f

re
e

p
e
ri
o
d

P
ro

d
u
ct

s
o
th

e
r
th

a
n

st
o
ck

s
a
n
d

in
ve

st
m

e
nt

tr
us

ts
(s

uc
h

as
g
o
ve

rn
m

e
n
tb

o
n
d
s)

ca
n
n
o
t
b
e

p
u
rc

h
a
se

d

H
e
a
rd

n
o
th

in
g

g
o
o
d
s

a
b
o
u
t

in
v
e
s
tm

e
n
ts

fr
o
m

m
y

re
la

ti
v
e
s
,

a
c
q
u
a
in

ta
n
c
e
s

a
n
d

fr
ie

n
d
s

A
lr
e
a
d
y

h
a
v
e

s
u
ff
ic

ie
n
t

a
s
s
e
ts

a
n
d

d
o
n
’t

n
e
e
d

in
v
e
s
tm

e
n
ts

O
th

e
rs

N
o

p
a
rt

ic
u
la

r
re

a
s
o
n

20s

30s



4

(ⅱ) The percentage of holding iDeCo financial products is high at 32.8% among public

employees. It is necessary to publicize the scheme to self-employed individuals
and small- to medium-sized businesses.
while the recognition rate of iDeCo stood at 66.4%, remaining on a rising trend, following

the previous fiscal year, by occupation, the recognition ratio was relatively high at 82.3%
among public employees. In addition, among public employees, the ratio of holding financial
products was also high compared with other occupations, standing at 32.8%, so the
utilization ratio of iDeCo in this occupation is high.

As for reasons for not purchasing investment products/not opening an account under
iDeCo, the most common reason was “Lack of money for investments.” By age group,
“Cannot make a withdrawal until the age of 60” and “Don’t know details of the schemes” are
more common among younger people. Therefore, it is considered necessary to publicize
the scheme to a wider range of people including self-employed individuals and small- to
medium-sized businesses.

The recognition rate of iDeCo
(Target: based on all respondents/Q14 (5)/page 98 of the report)

Ratio of currently holding financial products under iDeCo
(Target: those who recognize the scheme/Q15_3/page 99 of the report)

Reasons for not purchasing investment products/not opening an account under iDeCo
(Target: those aged under 65 who have not opened an account/have not purchased investment products under

iDeCo/Q25/page 106 of the report)

n= (%)

認知計

(20000) 66.4

⾃営/⾃由業・農林漁業 (1374) 67.3

(7254) 74.8

公務員 (631) 82.3

専業主婦/主夫 (3410) 60.5

TOTAL

職

業

別

会社員､会社役員､

派遣・契約社員など

20.3

20.9

31.3

40.6

10.8

46.1

46.4

43.5

41.7

49.7

33.6

32.7

25.2

17.7

39.5

名前も制度の内容も知っている 名前は知っているが、制度の内容はよく分からない 知らない

n= (%)

(13277)

⾃営/⾃由業・農林漁業 (925)

(5427)

公務員 (519)

専業主婦/主夫 (2064)

TOTAL

職

業

別

会社員､会社役員､

派遣・契約社員など

11.7

10.5

19.1

32.8

3.6

0.6

0.9

0.5

0.4

0.5

3.0

3.7

3.8

2.9

1.2

84.8

85.0

76.6

64.0

94.7

⼝座を開設して、現在も⾦融商品を

保有している（掛⾦を拠出している）

⼝座を開設して、現在も⾦融商品を

保有している（年⾦を受給している

（掛⾦は拠出していない））

過去に口座を開設し

⾦融商品を保有していたが、

現在は口座を閉じている

今までに口座を

開設したことはない

n=

投資に回

すお⾦がな

いから

投資は

元本が

保証されな

いから

60歳まで

引き出せ

ないから

制度の

内容を

知らない

から

投資の

知識がない

から／知識

がないと

難しそうだ

から

制度が

複雑でよく

理解でき

ないから

どの⾦融商

品を購入し

たらよいか

わからない

から

口座開設

の申込手

続きが

煩雑で

面倒だから

自身の

所得状況

から所得税

額控除の

メリットが

ないから

投資したい

⾦融商品

がないから

他の制度に

入っている

から必要な

い

家族から

投資につい

て良い話を

聞かない

から

友人・知人

から投資に

ついて良い

話を聞かな

いから

マッチング拠

出を

選択して

いるから

その他 特に理由

はない

(8849) 21.8 19.2 17.4 15.8 13.3 12.7 8.3 6.4 4.2 3.8 3.5 1.5 1.3 1.2 2.4 30.7

20代 (1273) 24.0 11.9 27.7 18.7 13.8 12.4 7.5 7.5 2.5 3.4 3.4 1.4 1.8 1.2 1.6 27.3

30代 (1683) 22.5 14.4 25.5 17.3 14.4 14.4 8.6 7.7 4.3 2.7 4.1 1.5 1.2 1.7 1.8 28.5

40代 (2375) 24.2 20.1 19.9 15.4 14.4 13.1 8.9 6.7 4.5 3.5 2.7 1.5 0.9 1.2 1.7 28.3

50代 (2259) 22.6 23.3 9.8 16.4 12.4 12.8 9.1 5.8 4.6 4.6 3.5 1.3 1.3 1.2 1.6 31.2

60代 (1259) 12.8 23.7 4.8 10.8 10.6 9.6 6.4 4.1 4.7 4.6 4.4 1.7 1.7 0.6 6.6 40.9

TOTAL

年

代

別

(%)

Know both the name and the scheme Know the name but don’t know exactly details of the scheme Don’t know “Recognition”
total
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(ⅲ) Approx. 70% of those who currently hold J-REITs have an intention to

purchase/continue to hold in the future. Efforts to communicate appeal points of J-
REITs to those who do not hold J-REIT are important.

The percentage of those who have an intention to purchase/continue to hold J-REITs was
11.2% in total. When limited to those who currently hold J-REIT, the percentage of those who
have an intention to purchase/continue to hold stood at nearly 70%.

Among those who currently hold J-REIT, top two appeal points of J-REITs were “Can
make real estate investments even with small amounts” and “Can expect relatively high
yields,” which accounted for a little under 40%. On the other hand, all items of dissatisfaction
points were in the 10% range, and this is considered to have resulted in the high percentage
of those who have an intention to purchase/continue to hold J-REITs. Going forward, it
seems essential that appeals of J-REITs will be also communicated to those who do not hold
them and become recognized by more people.

Intention to purchase/continue to hold J-REITs for the future
(Target: based on all respondents/Q13 (2)/page 49 of the report)

Appeal points of J-REITs
(Target: based on all respondents/Q11 (2)/page 46 of the report)

Dissatisfaction points of J-REITs
(Target: Those who recognize details of J-REITs, those who have held J-REITs/Q12/page 47 of the report)
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が期待

できる
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物件の

管理など

を⾏う

運用益の
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対策になる

取引所で

売買が

できるため、

換⾦性

・流動性

が高い
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ている情報

が入手
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している

わから
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特にない

TOTAL (20000) 17.8 8.6 8.1 5.8 5.7 4.8 3.6 3.0 2.7 2.3 2.1 1.8 67.5

Jリｰト

現在保有層
(472) 38.6 37.3 31.6 15.9 32.8 20.1 21.8 14.2 7.4 12.3 5.7 9.5 11.2

(%)

Percentage of intention to
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Want to purchase or
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purchase or continue to
hold

Not sure Don’t want to purchase or
continue to hold very much

Don’t want to purchase
or continue to hold
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hold” total

(TOP2)

“Don’t want to
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hold” total

(BOTTOM2)
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<Contact> Public Affairs Department, Public Relations Office, The Investment Trusts Association, Japan
TEL: 03-5614-8406 EMAIL: jita-kouhou@toushin.or.jp

Overview of the survey

 About this survey:
Over many years, we have periodically surveyed reality of investment trusts including the
status of ownership, attitudes of those who have never held investment trusts, and other
matters.
URL: https://www.toushin.or.jp/statistics/report/research/

 Survey period: September 30 (Friday) to October 11 (Tuesday), 2022
 Survey method: Internet survey
 Survey location: Nationwide
 Survey target: Male and female individuals aged 20 to 79
 Number of samples: A total of 20,000 samples (Collected in accordance with the population

composition ratio of Japan)
 Other than this survey, we conduct “Survey on Investment Trusts” designed at

understanding actual ownership and awareness of investment trusts, and “Pre-senior/
Senior Survey” aimed for understanding the actual situation and mind mainly of elderly
people about investments to help asset management and utilization of investment trusts
leading to improvement in life satisfaction in retirement.

About The Investment Trusts Association, Japan

 Name: The Investment Trusts Association, Japan
 Address: 2-1, Nihonbashi-kabutocho, Chuo-ku, Tokyo
 Chairperson: Hiroshi Matsutani
 Established: July 1957
 Business description: Recommendations on self-regulatory operations and various system

revisions, educational/promotional activities for investment trusts, etc., and other activities
 Website: https://www.toushin.or.jp/


